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Summary: Graduated in B.com carrying 5 years of experience in year in banking industry.
Excelling in my field with growth oriented and reputed organization that utilizes my expertise to the optimum possible and provides opportunities to achieve both personal and professional goals.

PROFESSIONAL EXPERIENCE: 
Yes Bank Ltd, Bangalore						Apr-2014 to till date

As Sr.  Offers (Relationship Manager)
Key Responsibilities:
· Lead Generation and Corporate Dealing. Creating detailed proposal documents, often as part of a formal bidding process that is largely dictated by the prospective customer. Reviewing your own sales performance, aiming to meet or exceed targets
· Responsible for growth of corporate salary accounts.
· Maintaining and developing relationships with existing customers in person and via telephone calls and emails Meeting the Key decision Makers of the Corporate and giving product presentations to them.
· Trading facility, Assets products like PL, BL, AL, HL and GL.
· The Job involves New Acquisition & also maintaining the existing business Co-ordinate with CSM in sales tools as well Campaigning Activity.
AXIS Securities ltd  					Oct-2010 to Feb-2014
Joined as a Marketing Executive, after promoted as a Team Leader on 2013.
· Result oriented professional with 3 years experience in Marketing, Credit cards.
· Conducting activities in corporate and achieving monthly target.
· Telecalling and mentioning good relationship with branch staff and closing the leads.
·  Resolving customer’s issues and quires.
· Activities in branch and ATMs. 
· Demonstrated abilities in devising marketing activities and accelerating business growth.

Key Responsibilities:
· Responsible for growth of Savings account, and Corporate salary account in Bangalore.
· Coordinating with the team to ensure Salary Credit and also guiding them to take appropriate steps to control the same.
· Maintaining and developing relationships with existing customers in person and via telephone calls and emails Meeting the Key decision Makers of the Corporate and giving product presentations to them.
· Trading facility, Assets products like PL, BL, AL, HL and GL.
· The Job involves New Acquisition & also maintaining the existing business.
· Lead Generation and Corporate Dealing. Creating detailed proposal documents, often as part of a formal bidding process that is largely dictated by the prospective customer. Reviewing your own sales performance, aiming to meet or exceed targets

Areas of Strength
-Product Awareness			-Consumer Preference Mapping
-Product Development Process	-Opportunity Identification		
-Market Segmentation			-Sales & Promotional Activities. 
- Leads Generation			- Business Development
	Achievements
1. Awarded Certificates appreciated by RSM for contests 2014 from Axis Bank.
2. Received Yes Bank Badge of honour Award Dec -2014.
3. Received Appreciation Certificate from Yes Bank Sept -2015.

TECHNICAL SKILLS:
Applications	MS Office  
Operating System: Windows

EDUCATIONAL AND PROFESSIONAL DEVELOPMENT
B Com 2014 (E- Commerce)
Golkonda vidyaparishad
(Affiliated to Hyderabad University)

Skills
1. Flexible, with strong demo skills.
2. Good Communication skills.
3. Good computer skills

PERSONAL DETAILS:
Date of birth			:	01/06/1991
Languages Known		:	Kannada, English, Hindi, Telugu and Tamil  
Marital status          		:         Unmarried

DECLARATION
I hereby declare that above mentioned details are true to the best of my knowledge and belief.

Place: Bangalore
Date:   			                                                                                   (Sudheer swamy)
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