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Chirag J

Sales Manager

Contact

Address

Flat no :06 ,Hamdan Building 
Al Karama , Dubai 

126267

Phone

0569572180
E-mail

chiragisat@gmail.com

Twitter

@billa892007

LinkedIn

https://www.linkedin.com /in/chirag-jayan-a7a821166

Skills

Sales team supervision

Closing strategies

Relationship building

Territory Management

Coaching and mentoring

Strategic Planning

Sales presentations

Business development and planning

Analytical problem solver

Direct sales



Strategic-minded Sales professionall promoting expertise in sales and marketing coupled with more than 7 years in Sales Manager role. Excels in streamlining processes to improve overall focus and efficiency. Valuable public speaker delivering benefits of needfull products and services in personable discussions and presentations. Performance-oriented Sales Leader offering exceptional record of achievement over 7-year career. Tenacious manager with strategic and analytical approach to solving problems, bringing in customers and accomplishing profit targets. Talented in identifying and capitalizing on emerging market trends and revenue opportunities. Skilled Area Sales Manager with desire to lead teams toward achieving revenue goals. Focused on keeping up-to-date and informed on competitors and specific needs of assigned sales territory.
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Work History
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	2019-06 -
	Area Sales Manager

	Current
	Matrimony.com, kochi, kerala

	
	

	
	Reporting to Sales Head

	
	Maintaining and increasing sales of my company's

	
	products

	
	Achieving the targets and goals set for concerned

	
	area mapped.

	
	Establishing, maintaining and expanding customer

	
	base

	
	Servicing the needs of your existing customers

	
	Exploring the business opportunities through various

	
	routes to market

	
	Distributing sales targets for individual TSE and FSE

	
	team as a whole

	
	Training tele sales staff

	
	Allocating areas to sales representatives and

	
	monitoring appointment status of tele sales team

	
	Developing sales strategies for the concerned area

	
	Monitoring team's performance and motivating

	
	them to reach targets

	
	Analyzing of Sales Figures Day Wise

	
	Personally Handling and servicing the Key Accounts

	
	Analyzing feedback of Customers and market

	
	research

	
	Keeping up to date with products and competitors
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Accomplished manager

Solution selling

Sales processes

Database Management

Sales Reporting

New Business Development

Strategic account development

Languages

Hindi

English

Malayalam

Marathi

Tamil



2017-02 -

2019-06

2014-03 -

2017-01

2012-12 -

2014-03


Sales Manager

Matrix Cellular International, Mumbai, Maharashtra

Reporting to Vertical Head


Drive sales of various international sim card plans, plan upgrades & products


Recruiting, training, supervising and appraising staff Maintain inventory levels of assets - SIM cards, dongles, Wifi devices and Forex Cards Maintaining statistical and financial records Dealing with customer queries and complaints Verseeing pricing and stock control


Maximizing profitability and setting/meeting sales targets, including motivating staff to do so Ensuring compliance with health and safety legislation


Preparing promotional materials and displays


Business Manager

Bharti Axa Life Insurance Company, alappuzha, kerala

Reporting to Branch Head


Recruiting, screening, and training new insurance agents.


Analyzing performance and drawing up action plans for the insurance agents


Establishing strong relationships with agents and their clients.


Ensuring all staff exercise good time management. Obeying agency regulations, guidelines, and policies, and ensuring staff do the same. Researching current industry/market trends and using knowledge for business improvement.


Sales Executive

HDFC Standard Ife Insurance Company, Alappuzha, Kerala

Research and source potential clients and build long-term relationships with them


Persuade prospective clients to engage in a phone conversation and/or meeting to discuss insurance products


Advise clients on the insurance policies that best suit their needs


Customize insurance programs to suit individual


clients

Deliver approved policies to new clients and explain benefits and risks of the policy


Re-assess the policy needs of existing clients after


life-changing events

Fill-out and submit applications, issue quotes,


maintain client records and prepare reports

Keep abreast of industry and market trends and best practices


Education


2012-03 -

2014-05

2005-01 -

2007-03

2003-01 -

2005-01



B.COM: Commerce

SRM University - Alappuzha

Passed with 55%

High School Diploma

Aryad Higher Secondary School - Alappuzha Passed the annual HSC exam with 75% marks and obtaining 100 in Hindi PAN KERALA

High School Diploma

SSEM School Alappuzha - Alappuzha

Passed with a distinction in the annual SSLC Exam of 75%


Accomplishments


1) Promotion from Sales executive to Sales development Manager in HDFC LIFE ( emp id 91401)

2) Achieved promotion from Manager of Agents to Business Manager with Bharti AXA (emp id 48808)

3) Awarded SHINING STAR , SUPERSTAR and CHAMPION OF CHAMP in year 2014 to 2016 for best performer PAN INDIA

4) Awarded for BEST TEAM MANAGER with Highest Collection in yr 2019 with Matrimony


Certifications


	2014-12
	Certified Sales Executive (CSE)

	2015-06
	Certified Professional Salesperson (CPSP)



Interests


Reading

Sports

Cricket

