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Seeking a Management position 

A result oriented Commerce Graduate with over 20 years of experience in Sales & Marketing  in financial sector . Possess a cost-oriented marketing approach and lateral thinking to tackle today's challenging market place. Skilled at business and market expansion through effective channel management and proven capability of successfully establishing new concepts in competitive markets

Core Skills

· Adept at managing a diverse range of operations entailing Sales, Marketing, management, Training and Budgeting.

· Proven ability at business start up and market / sales expansion. 

· Sound professional knowledge of banking and financial products.

· Extensive channel & product management,.

· Proficient in effectively managing client relationships. 

· Wide experience and skills in recruiting, developing and motivating sales teams.
· Determined leadership skills and team player who leads by example. High level of confidence and self-motivation.

· Energetic and innovative with a high sense of responsibility and integrity.

Career History
BAJAJ ALLIANZ LIFE INSURANCE CO LTD� BELGAUM
CHIEF BRANCH Manager (MAY 2017 to TILL DATE )
. Responsible for the branch profitability 

. Recruitment and training of Sales staff of various levels 

. Responsible for the branch targets and the sales team targets achievements

. Handling the customer issues and the prompt services at branch with the operation staff 

SBI LIFE INSURANCE CO LTD� HUBLI
Sr .Manager Business Development (Banca vertical for AB of SBI  (June 2010 to may 2017)
· Responsible for the effective conduct of the Banca vertical operations in region.
· Taking care of retail assets segment for the credit  life and crosssellig  
· Managing and directing the complete front end to back end operations of the region.

· Planning marketing activities and strategies and ensuring their effective implementation in the region  

· Recruitment and training and guiding  the bank staff for cross selling business
Achievements
· Activation of all the branches for cross selling business for retail Assets of branch
· Recruitment  and  training of team field Officer and Branch Manage in the Region of north Karnataka  

· Received many award from the  company for performance 
· Toper in the zone with highest persistency 

· Handling the region of Associate bank of SBI 
M S FINACIAL- CONSULTANT
PROPRIETOR -JUNE 2009 TO MAY 2010

Taking care of financial consulting for loans and Real Estate with documentation assistance 

Loan process for the property assistance with bank and financial institutions  

ICICI Prudential Life Insurance Co Ltd, Bangalore � 
Sr.Manager-(BANCA)  (Jul 2007 to May 2009) 

· Responsible for the  vertical operations in the territory

· Assessing the requirements and supervising the recruitment and training of the Direct Sales Team and Channel Partners. 

· Planning and budgeting marketing & sales targets, incentives schemes and conducting cost analysis effectively. 

Achievements

· Instrumental in starting operations of the Asset division with channel partners in Bangalore.     

· Highest Sales Figures for the Region. 

· Handling a team of 25 people and 40+ channel partners with highest sales figures for region
ICICI BANK HOME FINANCE CO Ltd, Bangalore

  Counsellor (Sales officer) - (Mar 2001 to JUNE 2007)            

· Reported to the BSM and led a team of executives of Home Loan.

· Functioned as the company's Marketing representative in Bangalore.          

· Appointed and developed Team of Sales Executives.          

· Interacted and generated Business from the Builders and Corporate for approval of housing project and customer for home loans.          

· Planned and Implemented Marketing Plans and promotional strategies           

Achievements

· Instrumental in introducing the Builder to  get .Approvals of Projects

· Successfully managed the brand to Corporate in the Bangalore market.

· Awarded with many recognitions and won lot of contests held by the Bank  

Manipal GROUP, NBFC Karnataka

Officer- in charge (Jul 1996 to FEB 2001)

· Reported to the Regional Manager and led a team of 12.

· Branch development for the for Home loans  Mortgage loan and other financial products 
· Responsible for the appointment and development of franchisees and direct sales force.

· Recovery of the loans, mortgage, vehicle, gold loans, housing Loans  

Achievements

·  Implemented new process of functions and coordinated with the Management team for its development.

· Training and setting up of various Branches in Karnataka  

Certifications Attended

Certification on �Financial Market� From (NCFM)
Leader in action from SBI (gurukul gurgaon)
Academic Qualifications 

· Graduate (Commerce) from the Karnataka University,  Dharwad  in 1995 

· Diploma (Computer Application) from Alpha Computers, Sirsi    
· NCFM in 2008     

Personal Information

D.O.B: 23/09/1971
Languages known:  English, Kannada, Konkani, Marathi, Tulu and Hindi

Computer literate and internet savvy with proficiency in MS Office

                                                                                       (M.S.SHANBHAG) 

