THABREJ AHAMED

Team Leader Sales 
Bengaluru, Karnataka

Thabrej.ahmed@gmail.com

7411619362
Seeking a position that will enable me to use my sales, marketing, managerial, organizational and analytical skills and where I can maximize my experience and knowledge challenging environment to achieve the corporate goals.
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WORK EXPERIENCE
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                                    Sales and Business Development
Team Leader (sales and BD)
Navriti Technologies Pvt Ltd (Bangalore)
December 2018 to July 2021
Responsibilities: Engage in market research in order to identify new opportunities for business. Explain to potential customers about the various benefits offered by company products or services; following them up to close the business deals

Respond to queries and complaints from clients about the company's products; this should be done in a timely fashion.

Develop business proposals for existing and new customers.

Develop innovative strategies for retaining clients; this includes undertaking interviews to get feedback and incorporate it into the growth plan.

Team Leader (Lead Generation)
Babajob.com

February 2014 to October 2017
Responsibilities: Generating potential leads to sales Team. Provide the team with a vision of the project objectives, ensure discussions and decisions lead toward closure, maintaining daily and monthly agent wise performance report, call tracker report, and daily attendance.

Team Leader Sales

Kavach Networks PVT ltd

January 2010 to September 2013
Responsibilities: Selling MTS Data card, create an environment oriented to trust, open communication, creative thinking, and cohesive team effort, Motivate and inspire team members Strive for team consensus and win-win agreements team building, motivation to team members, performance tracker, control attrition, client interaction.
Customer relation officer

HGS (Hinduja global solutions ind pvt ltd)

January 2008 to January 2010
Marketing and selling credit cards to consumers identifying potential buyers and convinces them to buy the credit cards, demonstrates to the buyers how the credit card is used and attending meetings for reviewing sales performance, and achieving my sales target within the deadlines.
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EDUCATION
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PUC

Bangalore university - Bengaluru, Karnataka

B com

Gulbarga university - Gulbarga, Karnataka
License & certification 

The fundamental digital marketing

Issuing authority Google Digital Garage

license Issued Sep 2020

No Expiration Date                             

Credential Identifier Credential ID 67Q HT3 V2U
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SKILLS / IT SKILLS
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· MS-office suite
· Affiliate marketing
· Digital Marketing 
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Passport Details
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Name: Thabrej Ahamed
   Passport NO: V1744430

   Valid till: 2031

                                                          

ADDITIONAL INFORMATION


➢ ​Negotiation skills
➢​ Complaint management.

➢​ Sales co-ordination

➢​ Coordination with associates & suppliers

➢​ Independent communication handling required for the organization

➢​ Good communication skills

➢​ Leadership qualities

➢​ Result oriented working

➢​ Working under pressure

➢​ Optimization of organizational goals

Personal Information


Date of Birth:  19/Sep/1979
Languages:  English, kannada, Hindi, Urdu, Tamil,
Marital status: Married
Address: # E 755/2 miskin dargah opposite saleheen Masjid, Muslim chowk Gulbarga (Karnataka)
Email: thabrej.ahmed@gmail.com
